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Navigating the Arkansas Real Estate Contract

Determine Offer Price

Earnest Money vs Non-Refundable Deposit

Closing Costs

Surveys

Inspection Period

Contingencies

Fixtures and Attached Equipment

Disclosures

Possession

Closing Date

Offer Expiration

pay your own or request the seller pay yours?

most common to get one when property is not in a platted subdivision

10 Business Days, Seller has 5 Business Days to respond

The Arkansas Real Estate Contract has contingencies built-in for inspections, 
financing, and appraisals. If you are selling a home, you will likely make your offer 
contingent on your home selling

anything bolted or screwed into the walls is considered a fixture and should 
automatically convey with the property. Refrigerators, washer and dryers are not 
considered fixtures in Arkansas

Seller will provide a Seller Property Disclosure within 3 days of an accepted offer. If 
the home was built before 1978 there will be a Lead Based Paint Disclosure as well.

Typically you can take possession once the closing paperwork is signed by all 
parties, and funding has taken place, but in some cases there can be early or 
delayed occupancy involved

If you are selling your current home in another state, you might have to schedule 
closing on your new home for 3 days after your current home closes. It is possible to 
close both on the same day, depending on the state laws.

it is customary to give at least a 24 hour expiration on your offer. Depending on 
the market, or seller’s situation, the listing agent could have an offer deadline 
date that could be several days.

Purchase 

Contract

Earnest Money is not very common in Arkansas because the Purchase 
Contract is buyer-friendly and a buyer would get to keep their Earnest 
Money if they terminated the contract based on inspection, financing, or 
appraisal issues.

Non-Refundable Deposits are preferred by sellers because it puts more 
skin in the game for the buyer. NRD’s can be tendered upon contract 
acceptance, or once repairs are agreed to. Your agent will help you 
understand if either of these make sense to include in your offer
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Navigating the Arkansas Real Estate Contract

Price

Deposits

Appraisal Gaps

Closing Costs

Repair Request Guarantees

Occupancy

Closing Date

for most sellers, the price is the most important thing to them. Your agent will 
help you understand the market value and of the home as well as local market 
conditions to help you make the best offer.

Offering a Non-Refundable Deposit will make your offer stronger than offering 
Earnest Money, but be careful doing this because Non-Refundable is exactly what 
it sounds like - you can’t get it back.

In a competitive market, writing in an appraisal gap will make your offer stronger. 
This tells the seller up front that if the house doesn’t appraise for the purchase 
price, you’ll make up some or all of the difference in cash

In a Seller’s Market, you will likely have to pay for your own closing costs, and 
sometimes you might offer to pay some of the seller’s closing costs in a multiple 
offer scenario. In a Buyer’s market, you have a good shot at getting the seller to 
pay your closing costs

You can offer to purchase a home as-is, and that will make your offer stand out. 
This doesn’t mean you can’t do an inspection and back out of the deal if the 
inspection uncovers major repairs. You can also put a cap on the repair amount 
by saying something like, “buyer will not request any individual repairs that are 
less than $1000 to fix.”

Some sellers need a little bit of time to move out of a house after closing, 
especially if they need the funds from closing to hire movers, or if they’re elderly 
and have lived in the house for many years. Offering Delayed Occupancy will 
make your offer stronger in these cases.

aligning your closing date, or being flexible on the date, to the needs of the 
seller will make your offer stronger. If they are purchasing a new home, and 
already have it under contract, they will want to close both on the same day or 
within a few days of each other.

Terms to Consider 

in an Offer.

Make Final Application with Lender, turn in all requested documents ASAP

Hire Home Inspector

Submit Deposits (if applicable) with the help of your agent

in Arkansas, you have 10 Business days to get all inspections done and make a 
repair request. You can request repairs, or negotiate terms like sales price, 
fixtures, etc

Once Under 

Contract
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Navigating the Arkansas Real Estate Contract

Set a moving date

Create a moving budget

Take Inventory

Hire a moving company or rent a truck

Start with Seldom-used items like seasonal decorations, books, etc

Pack an Essentials Box

label Boxes

Notify & Update

Moving Day

Prepare for Moving Day

this will serve as your target and help you plan backwards

consider costs like hiring movers, buying packing supplies, and travel expenses

list items in each room to determine what to move, sell, donate or discard

get quotes, check review, and book in advance

important items you’ll need immediately after moving, such as toiletries, a change 
of clothes, medications, and other important supplies like screwdrivers, hammers, 
drill, etc

indicate content and the room it belongs to, and mark fragile items clearly

Fill out a change of address form with the Post Office, schedule utility services 
to be disconnected at your old home and connected at your new home. Inform 
important parties like banks, insurance companies, doctors, schools, etc. Be sure 
to check Amazon and other automatic ship subscriptions to make sure your 
address is changed with them to avoid a disruption in your services. Update 
License and Voter Registration

Supervise movers, take inventory, and do a final walk-through of all rooms, 
closets and cabinets to make sure you don’t forget anything, and be sure to lock 
all doors and windows and secure the keys and garage door openers when 
leaving for the last time

disassemble furniture (if not hiring movers), clear pathways to make sure your 
movers can easily move through your home, arrange for pets and/or kids to hang 
out somewhere on moving day

Preparing to 

Move
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